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The article describes the stages of development of marketing policy of the
company, carried out a comparative point scoring sales channels grain on the
proposed evaluation criteria, which will choose the most effective channels
from all available.
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AKMYyasnbHOCMb MeMbl COCMoum 8 mom, Ymo PO3HUYHbIe Mop208ble rnpeod-
npusmus 00axcHbl paccmampusame CMK Kak Heo6x00uMoe 38eHO, MAK KaK
amo 00HOo u3 mpebosaHuli nompebumeneli, crnocob MNosbiUWEHUS YPOBHSA
KOHKYpeHmMocrnocobHOCMU, 8bIXUBAHUA OP2aHU3AUUU, KAK 0OUH U3 MOOXO-
008 paszsumus desamesnbHOCMU.
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Tabnuya 1 — Pe3ynemamel paHxcuposaHus yeseii 3a 2014 200 no cmeneHu eaxcHocmu

No LLndp akcnepTta Cymmbl
HavmeHoBaHWe nokasatens a
n/n 1|2 |3 |4|5)| 6| 7 |panros|
1. | MNoBblcKTb peHTabenbHOCTb
opraHu3aumm Ha 5% no oT- 10(10 |10 | 10| 9 8 9 66 0,17

HoweHuto K 2014 roay

2. | YMeHbWNTb JO/0 TOBAPHbBIX
3aMacoB He No/b3yHLLMXCA 8 9 6 9 8 9 10 59 0,15
cnpocom

3. | BHeapeHue gokymeHToo60-
pota no CMK

4. | BHeApUTb MHCTPYKLMIO CUCTe-
Mbl MEHeXMeHTa KayecTBa

5. | MNpoBeaeHne aHKETUPOBAH-
HOro onpoca no creneHun 7 5 5 4 6 10 6 43 0,11
YA,0BNETBOPEHNA KaueCcTBOM

6. | BHegpeHue pesynbraToB
AHKeTUPOBaHWUA B TOProBO- 4 2 9 7 5 4 8 39 0,1
TEXHONOMMYeCKni npouecc

7. | Pa3paboTaTb MeToAMKY OLEH-

5 4 4 3 4 6 2 28 0,07
KW NOCTaBLIMKOB

8. | MNpoBecTn oueHKy nocTas-

KB 3 7 2 6 3 1 4 26 0,07

9. | Pa3paboTtaTb METOAMKY OLEH-

o 2 3 3 1 2 3 3 11 0,03
KW TPAHCMOPTHbIX KOMNaHMi

10 | MpoBecTn oLeHKy TpaHCNopT-

o 55| 55|55 |55|55|55]|55 55 1
HbIX KOMMNaHW

Cuctema meHegymeHTa KadectBa (CMK) - COBOKYNHOCTb OpraHM3aumMoHHOM
CTPYKTYpPbl, METOAMK, MPOLLECCOB U PECYPCOB, HEOBXOAMMbIX A/17 06LLEero pykoBosa-
CTBa Ka4ecTBOM B TOProBbIX NPeAnpUATUAX.

[ns Toro, YTobbl OUEHWUTb Pe3y/NbTaTbl BHEAPEHWUA CUCTEMbI MEHEAXMEHTA
KayecTBa B cynepmapkerte «ynnvsep», Hamu BblIM PacCUMTaHbl TaKMe NoKasaTenu
KaK, pe3yNbTaTUBHOCTb, CTENEHb JOCTUMKEHMA KaYeCTBEHHbIX U KOIMYECTBEHHbIX Lie-
nen, spdeKTUBHOCTb Pa3BUTUA TOProBOro NpeanpuAaTna Ha ocHose CMK. Tak e npu
NnpoBeAeHUN UCCNeAO0BaHUA MPUMEHANCA METOZ, PaHroBbIX NMoOKasaTtenen, To ecTb
3KCMNEPTHOE OLEHWBaHME paHKMpoBaHMEM. B pesynbrate paboTbl 3KCnepTamu co-
CTaB/IeHbl PaHXXMPOBaHHbIE PAAbI, HA OCHOBE KOTOPbIX ObLIM HalAeHbl CyMMbl PaH-
roB KaAoro u3 ob6bekTos oueHkM (Tabanua 1).

Tak, nokasatenb pesynstatusHoctv 8 2014 rogy cocrasun: P, =83,54%.

Tak e Oblia noacuMTaHa pesynbTaTMBHOCTL 3a 2015 rop: P, =89,72%. U3

2015
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Y posru
IpenocTH
CHCTEMBI

PesyabTatuBHoCTh, %

5+

1 2 243 286

PucyHok 1 - [padguk pazseumus cynepmapkema «lynaueep», Ha ocHose CMK

NoJly4YeHHbIX pe3ynsTaToB BUAHO, 4To B 2015 roay pesynstatnsHocTb CMK yBennumnnace.
370 CBA3AHO C TeMm, YTO BCE LLeNN U MepPONpPUATUA, 3anI1aHNMPOBaHHbIE PYKOBOACTBOM
npeanpuATUA, BbINOMHEHbI. Tak Hanbonee BaXKHas LeNb - NoBblleHWe peHTabebHo-
CTV OopraHu3aumuu, 6bli1a JOCTUIHYTA 3a CYET YBEAUYEHWUA TOBApPOO6OPOTa M HE3HAUU-
TeNIbHOrO COKpalLeHUA nsgepek. Cneaytowasn No 3HAYMMOCTKN LieNb — YMeHbLLEHWe
[10/11 TOBAPHbIX 3aMacoB, He MO/b3YOLLMXCA CNPOCOM. [INA AOCTUMNEHMN JaHHOW Lenu
6bINM BBEAEHbI TaKME METO/bl aHaIM3a aCCOPTUMEHTa, Kak ABC-aHanu3, SHMD matpu-
La, MaTpuua MapkoH. [lanee nayT uenu, cBasaHHble C pa3paboTKOW OKYMEHTOB cucTe-
Mbl MEHEXMEHTA Ka4yecTBa, U BHePEHNEM MX B TOPrOBO-TEXHONOMMYECKMIA NpoLecc.

Mokasatenb apdekTnsHocTn: 3, =2,43; 3, . =2,86.

JddekTmBHOCTb paboTtbl npegnpuatus 8 2015 roay nosbicMaacb NO cpaBHe-
Huto ¢ 2014 rogom 3a CHET yBeAnYeHMs Npubbian. B cBoto ovepeab npubbiab BO3poc-
Na bnarogaps NPoOBOAMMbIM MEPOMPUATUAM MO CUCTEME MEHEKMEHTa KauecTsa 3a
CYET yBeIMyeHns ToBapoobopoTa.

Mcxoaa U3 nonyyYeHHbIX pe3ynbTaToB, MOXHO CAeNaTh BbIBOA, YTO CYyLLECTBO-
BaHMe opraHun3aumm Ha ocHose CMK no3sonseT coBepLUeHCTBOBATL CUCTEMY YNpPaB-
JIEHUA, YTO B fla/ibHeMLeM NoMOraeT NoBbICUTb PEHTAbEeIbHOCTb U NPUBLINb, K Yemy,
B CBOIO o4epesb CTPeMUTCA Kaxagoe npegnpuatue. ExxeroaHan pabota 8 CMK npu-
BEET K COBEPLUEHCTBOBAHUIO TOProBO-TEXHO/IOTMYECKOrO NPoLecca, YTo NMoMoXKeT
npeanpuATUIO BbINTU HA HOBbI YPOBEHb Pa3BUTUA.
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Relevance of the topic is that retail trade enterprises should consider SMK as
a necessary link, as it is one of the requirements of customers, a method for
in creasing the level of competitiveness, survival of the organization, as one
of the approaches to the development activities.



